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Sellin
a few

By Geralyn Brock

Exactly how much of your
home improvement dollar
you'll recoup by selling your
home depends on several fac-
Lors.

I'hese include: the direction
of the broader housing market,
the value of the homes in your
neighborhood, how soon you
plan to sell the house and the
nature of the improvement
itself.

And keep in mind that the
longer you hold on to your
home after a remodeling proj-
ect is completed, the less like-
ly you are to recoup its value.
Design tastes can shift signifi-
cantly over time. Remember
when avocado green was all
the rage?

Don’t over-improve or
under-improve. Any pro-
posed renovations should take
into account the neighborhood
market.

Just  because you put
$20,000 into your home does-
n’t mean that your house is
worth $20,000 more. 1 had a
client who invested S60,000 in
a $140,000 home and lived
there for four years. They put
it on the market for $280,000.
They were offered $180,000.

Their  mistake:  over-
improving their home without
taking into consideration the
neighborhood.

For example, a granite
kitchen countertop in a starter
community would be an over-
improvement and therefore
generate a lower payback.
Conversely, a laminate coun-
tertop in an executive commu-
nity may be an under-improve-
ment. A prospective purchaser
may view it as something they
would have to upgrade, giving
the new countertop little value.

Make basic improvements
first. The biggest recoveries
can be made by correcting

your home? Here are

z Vg o
*Project Cost Payback

New heating or air conditioning sys-

g E 5 S2.000 - 54,500 TS% — 100%:
fem
Minor Kitchen remodeling S2000 - S8,500 0% - 102%
Major kitchen wleling — Kib
tathroom remodeling projects consistently 0,000 - $35.000 prom
return the most in resale value and almost
always help sell o house
Add a bathroom: Adding an extra bath
room with all the trimmings almost always 55,000 - 512,000 2%
pays for itself!
Remodel a bathroom $8,500 T
Add a fireplace S1.500 - 83,000 T5%

ild a deck - Decks have become more o
Build a deck .l ccks have bec e mare 5,000 5
desimble, and their resale value has increased,

W{r] r Windows: The savings on vour

wtility bill make up for the spotty resale value

Standard windows may make your money

back, but as soon as you get into customizing

with fancy shapes, bays, and bows you can't 506,000 GRE - TA%
see from 3

maoney down the dmin. 1T you love these types

o windows, then do it: just don't expect a

huge retum,

Id & pool: The main reason pools repel
mare prospective buyers than 1 $20,000 « e
that they require expensive upkeep. The fear
of liability runs a close second.

Install or upgrade landsc
Landscape for your own enjoyment. It looks $1.500 - $15.000 0% - 6O%
nice and may make your home more attrctive,
but meost buyers won't pay up for it
ish Basement S3.000 - 57,000 15%

*Compiled from several published surveys

deficiencies and performing
required updates, like upgrad-
ing to an energy-efficient fur-
nace, updating to 200 amp
electrical service, or replacing
the roof. It may not be enjoy-
able, but it’s the basic
improvements that may have
the greatest return on your
home’s value.

You may have a beautiful
new kitchen, but if your roof is
leaking, vou have a real prob-
lem.

Keep in mind that items
like a new roof, new furnace
and central air, new hot water
heater and other mechanical
systems will not pay you back
dollar-for-dollar.

These are considered main-
tenance items. Replacing them

will, however, give your home
a distinct advantage when
comparing to other homes.
Plus, you have the advantage
of enjoyving these improve-
ments.

So, if you're thinking of

putting your house on the mar-
ket in the next vear or so, be
sure lo tackle any problems
with the home’s structure or
mechanical systems before
you, say, install that hot tub
you've always dreamed of.
Do-it-yourself VS,
Professional contractor.
Depending on your arca, a ren-
ovation completed by the
homeowner may not be con-
sidered worth as much as one
done by a professional con-

tractor, due to the quality of

things to keep in mind

the finish or materials.

Average Paybacks.
Recouping vour remodeling
investment may be your goal
when you sell your house. But
when it comes to resale value,
all home improvements are not
created equal.

As a rule, Kitchen remodel-
ing projects and bathroom
additions almost always pay
back 90 percent or more of
their costs. However, finishing
a basement or adding a room
usually pays back less than 50
percent.

Most home purchasers do
not want to tackle large proj-
ects, or if they do, they want a
discount on the asking price to
make it worth their while. You
don’t need to make your house
look like a showcas

New carpets, paint, and
good maintenance are the best
ways to enhance your home’s
salability. And be sure to fix
that broken light fixture or
loose doorknob,

If you haven’t addressed
these little problems, a pur-
chaser might wonder how
many significant items have
been overlooked that may not
be apparent.

Remember, how much of
your investment you can
recoup should be only one fac-
tor in any renovation plans,

It’s hard to guess what will
appeal to a potential buyer, so
make sure that the renovations
suil your own wants, needs
and tastes [irs

Who knows? You may end
up staving longer than you
think.

An Old West End resident,
Geralyn Brock is a licensed
REALTOR® with the Loss
Realty Group and can be
reached at 419-450-9477.
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